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By attending the meeting where this presentation (òPresentationó)is made, or by reading the Presentation materials, you agree to be bound by the following limitations :

ThisPresentation (a) is for information purposes only without regards to specific objectives, financial situations or needs of any particular person, (b) should not be considered as a recommendation to any

person to purchase / subscribe to any units, debentures, bonds or any other securities / instruments issued or proposed to be issued by Mindspace BusinessParks REIT(óMindspaceREITó).

ThisPresentation and the information contained herein does not constitute or form part of any offer for sale or subscription of or solicitation or invitation of any offer to buy or subscribe for, or advertisement

with respect to, the purchase or sale of any units, debentures, bonds or any other securities / instruments of Mindspace REITin any jurisdiction, and no part of it shall form the basis of or be relied upon by any

person in connection with any contract or commitment whatsoever .

The material that follows is a presentation of general background information . We donõtassume responsibility to publicly amend, modify or revise any forward looking statements on the basis of any

subsequent development, information or events, or otherwise . ThisPresentation comprises information given in summary form and does not purport to be complete and it cannot be guaranteed that such

information is true and accurate . This Presentation includes statements that are, or may deemed to be, òforward-looking statementsó. By their nature, forward -looking statements involve risks and

uncertainties because they relate to events and depend on circumstances that may or may not occur in the future . Forward -looking statements are not guarantees of future performance including those

relating to general business plans and strategy, future outlook and growth prospects, and future developments in its businesses and its competitive and regulatory environment . Any projection of future

income or performance should be viewed merely as a fair estimate of the management of Mindspace REIT,which may be dependent on several factors and in no manner should be construed as an

indication of its reflection in the market price of units, debentures, bonds or any other securities / instruments issued or proposed to be issued by Mindspace REIT. No representation, warranty or undertaking,

express or implied, is made or assurance given that such statements, views, projections or forecasts, if any, are correct or that any objectives specified herein will be achieved . Neither we, nor any of our

affiliates or advisors, as such, make any representation or warranty, express or implied, as to, and do not accept any responsibility or liability with respect to, the fairness, accuracy, completeness or

correctness of any information or opinions contained herein and accept no liability whatsoever for any loss, howsoever, arising from any use or reliance on this Presentation or its contents or otherwise arising

in connection therewith . Unless otherwise stated in this Presentation, the information contained herein is based on management information and estimates . The information contained herein is subject to

change without notice and past performance is not indicative of future results.

The units, debentures, bonds or any other securities / instruments of Mindspace REIThave not been and will not be registered under the U.S. Securities Act, 1933, as amended (òU.S. Securities Actó),or the

securities laws of any applicable jurisdiction and these materials do not constitute or form a part of any offer to sell or solicitation of an offer to purchase or subscribe for units, debentures, bonds or any other

securities / instruments in the United States of America or elsewhere in which such offer, solicitation or sale would be unlawful prior to registration under the U.S. Securities Act or the securities laws of any such

jurisdiction . No units, debentures, bonds or any other securities / instruments of Mindspace REITmay be offered or sold in the United States of America without registration or an applicable exemption from

registration requirements under the U.S. Securities Act . By accessing this Presentation, each investor is deemed to represent that it is and any customer it represents are either (a) qualified institutional buyers

(within the meaning of Rule 144A under the U.S. Securities Act) or (b) outside the United States of America (within the meaning of Regulation S under the U.S. Securities Act), and is a sophisticated investor

who possesses sufficient investment expertise to understand the risksinvolved in the offering .

Thisdocument is just a Presentation and is not intended to be a òprospectusóor òdraftoffer documentóor òofferdocumentóor òfinaloffer documentóor òofferletteróor òofferingmemorandumó(as defined

or referred to, as the case may be, under the Companies Act, 2013 and the rules notified thereunder, and the Securities and Exchange Board of India (Real Estate Investment Trusts)Regulations, 2014,

Securities and Exchange Board of India (Issue and Listing of Debt Securities) Regulations, 2008, as amended, or any other applicable law) . This Presentation has not been and will not be reviewed or

approved by a regulatory authority in India or elsewhere or by any stock exchange in India or elsewhere .

If we should at any time commence an offering of units, debentures, bonds or any other securities / instruments of Mindspace REIT,any decision to invest in any such offer to subscribe for or acquire units,

debentures, bonds or any other securities / instruments of Mindspace REIT,must be based wholly on the information contained in an offer document or offering circular (including the risk factors mentioned

therein) issued or to be issued in connection with any such offer and not on the contents hereof . Any prospective investor investing in such invitation, offer or sale of securities by Mindspace REITshould

consult its own advisors before taking any decision in relation thereto .

ThisPresentation is not intended to be an offer or placement for the purposes of the Alternative Investment Fund Managers Directive (òAIFMDó),and any òmarketingóas defined under AIFMD may only take

place in accordance with the national private placement regimes of the applicable European Economic Area jurisdictions .

Disclaimer
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K Raheja Corp
Sponsor
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One of the largest Grade -

A Office Portfolio in India

Poised to be one of 

Indiaõs largesthotel 

developer across leisure 

and business segments

Positioned for next phase 

of growth - tapping 

underserved markets

K Raheja Corp Group ðStrong foothold across all verticals of real estate & expanding presence across retail formats

1. Commercial portfolio across Mindspace REIT, KRC 
Group, Chalet Hotels and Inorbit malls including 
development pipeline

2. Includes joint ownership assets of K Raheja Corp; 
~1,040 keys under development; Partnership with 
Marriott, Accor Group, Hyatt and IHCL

3. 4 operational and 3 under development
4. Completed + development pipeline
5. All Data as on 30 Sep, 2024

Office Hospitality Malls Residential Retail

c. 55 msf Portfolio (1) 4,500+ Keys (2) 7 shopping Centers (3) 18+ msf (4) 280 retail stores

Market Leader in Central 

Mumbai with Premium & 

Luxury offerings

Expanding Presence

across retail formats to 

cater to every consumer
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What is driving the business model

5

Institutional Partnerships to accelerate 
growth of all asset classes

Partnerships with leading
institutional investors

Expertise across all asset classes helping 
create mixed -use ecosystems

Improving customer offering through 
integrated developments

Creating Mixed Use Eco -
systemsKey 

Strengths

Products curated to enhance customer 
experience. òHOSPITALITYó at the core of 
every asset class

Customer Experience the 
CORE of all developments 

Proven Execution Capabilities

Prudent Capital Allocation 
and Balance Sheet Strength

Created best -in class products 
across asset classes. ALTIMUSbeing 
the recent illustration

Planned Delivery of c.6 -7 msf 
annually (1) across all asset classes. 

Corporate Governance

Every business led by a CEO and 
independent teams

Two Listed entity Boards are chaired by  
Independent Directors

Prudent capital allocation and balance 
sheet management has helped create 
robust businesses across the Group

(1) On an average upto 2029
(2) KRC in this Presentation means K Raheja Corp Group



Building one of the largest office portfolios in India 

Commercial : Delivered steady growth across 4 key office markets
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Hyderabad

Chennai & 

Bangalore

Pune

Mumbai 

Region

11.4 
msf

4.5 
msf

17.8 
msf

12.9 
msf

21.5 
msf

14.1 
msf

4.3 
msf

2.7 
msf

20292024

1. Commercial portfolio across Mindspace REIT, KRC Group, Chalet Hotels and Inorbit malls including assets under development/pipeline

Portfolio Growth (Cumulative estimated completions)

c.17 msf

completed at 2015

c. 34 msf

completed at 2024

c. 55 msf

est. completion 2029

(1)
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Hotels

Hospitality : Portfolio 
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High end, globally 

recognized branded 

hotels

Strategically located in 

right markets

Actively managed 

hospitality portfolio

Focus on LEISURE Hotels

(Aravali /Dukes Lonavala)

Trusted partner of 

Hotel Brands

(3 Hotels run/planned under 

franchise with Marriott, Hyatt, 

TAJ)

Focus on growing the 

portfolio through

Greenfield developments & 

Brownfield/Completed 

Hotel acquisitions

Mumbai Region

Hyderabad

Bengaluru

PuneKhandala

NCR (Delhi, Faridabad)

c.4,100(1)(2)

Hotel keys

(1) Excludes joint ownership assets of K Raheja Corp

(2) Includes Pipeline

Geographic presence

The Westin Hyderabad 

Indiaõs first hotel òFULLY MANAGED BY 

WOMENó 

7 Cities

Goa



Location

Hospitality Business
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Hotels

10

Operational

3

Pipeline

Keys

3,052

Operational

1,040

Pipeline

Brands

10

In Existing assets

2

Pipeline assets

FY19 FY24

0.9 msf

10

3,052

2.4 msf

No of Hotels

No of Keys

Rental assets 1

6

2,311

FY28E

13

~4,100

~3.3 msf

67%

32%

1.7x

30%

34%

38%

3 Cities 4 Cities 7 Cities

1Leasable area of Office Assets



Malls : Entering the next phase of expansion
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Next phase of Growth 

through brownfield 

acquisitions & greenfield 

projects

Hyderabad
(existing & upcoming)

Mumbai Region

Vadodara

Visakhapatnam (upcoming)

Hubballi (upcoming)

c. 2.2 msf (2)

Completed 

c.  3.3 msf (2) 

Under Construction

Of the under construction 

c.2 msf

to be delivered 

over next 12 -18 months
(almost doubling the completed 

portfolio)

7
(1)

malls

500+ Brand Relationships 

38 Mn Annual Footfall

5.5
(1)

msf Leasable Area

(1) Includes Pipeline 

(2) Leasable area

Focus on creating 

High End Malls with 

prominent presence in the 

location

New Entry / Expansion:

ÅVishakhapatnam

ÅHubballi

ÅVadodara

ÅHyderabad



Expansion of the Malls portfolio

c. 1.4(1)

msf

Leasable Area

Perspective

Perspective

c. 0.46 msf

Leasable Area

Hubbali

Vishakhapatnam

10(1) Includes Part Office



Expertise in building 

luxurious, self-contained 

residential spaces

High quality infrastructure, 

landscaping and open spaces 

Have repeated its 

success in 5 Cities

Realty+ Awards 2019

Villa Project of the year ςRaheja VIVA

CNBC AwaazAwards 2019 Best 

Residential Project:

Raheja Vistas, Hyderabad

Residential : The Growth Phase 
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Best Realty brand 2020-

2021- Economic Times 

Realty Plus Award- Sterling 

and RMV 2023

Steady expansion of the portfolio across Mumbai

Focus on Premium Luxury offerings

Residential growth supported by rise in demand & prices

Market poised to grow at c. 25% CAGR (2024 -2029) 
(1)

Key Launches in Mumbai

Mahalaxmi Juhu

Sion Kanjurmarg

05
Cities

8,500+

Happy Families

10+ msf

Developed across cities

30+

Projects Completed

(1) Source: Anarock
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Sponsor Assets

02



Opportunity to create a significant 

footprint

Building in 4 out of 6 key markets

Developments on an institutional 

scale

Building additional c. 20 (3) msf

Strategic partnerships with Private 

Equity players such as Blackstone, 

GIC and Brookfield

Chennai

Hyderabad
Pune

Mumbai 

Region

Gandhinagar

c. 55 msf
(1),(2)

Total Leasable Area

Commercial Portfolio Overview

13

Geographic presence

c. 34 msf
(1),(2)

Total Completed Area

c. 21 msf
(1),(2)

Area Under Development

Opportunity for the REIT to acquire 

through the ROFO mechanism

Bangalore

REIT a possible vehicle for completed 

assets 

(1) Commercial portfolio across Mindspace REIT, KRC Group, Chalet Hotels and Inorbit malls including development pipeline/Future 
development

(2) Data as on 30th Sep 2024

(3) Includes Current and Future Development across Mindspace REIT, KRC Group, 
Chalet Hotels and Inorbit malls



m i n d s p a c e r e i t . c o m 14

Transforming office spaces by redefining the cumulative experience

Altimus - Worli
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Altimus , Worli, Mumbai

Marquee Occupants

Rediscovering Worli as 

Central Business District

Altimus built In 

Partnership with GIC 

Singapore

IGBC Platinum (1)

certified

100% Green Energy

c. 1.4 msf

Leasable Area

Now achieving 

400 psf rent

Awarded ôCommercial 

Project of the Yearõ by 

GRI INDIA

Morgan Stanley

Jul ius Bär

Barclays

KKR

TPG

Blackrock

GIC

Rothschi ld & co

& many more

(1) Pre-Certified
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Located in Worli, the 

new establishment 

for CBD

c. 450 ksf

Leasable Area

Ascent, Worli, Mumbai

Anchor Tenant 

signed
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~450(1)(2)

ksf

Leasable Area

Commercial Development, Worli, Mumbai

KRCõs Share 

50%

Sits afront the main 

road with close 

proximity to the 

Worli Sea Link

Perspective (2)

View from Current Building

Estimated Completion in 2029

(1) Represents 100% of the project area

(2) Subject to design finalization and plan approvals


